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The traditional cash register has over 100 
years of use in American stores. We now 
use electronic models, but they achieve the 
same goals as the original version — storing 
money and calculating sales. Electronic cash 
registers can get their power from a battery 
or electrical outlet. Their simple functions 
and ease of use make them a popular 
choice for small businesses. However, cash 
registers make up a single part of the point 
of sale in your store. 
 
What Does an All-in-One POS System        
Include? 
POS systems can include a cash register as 
part of their hardware, but they have more 
functions than a cash register alone. 
They can also have hardware such as: 
 

• Customer display screens 

• Touchscreens 

• Barcode scanners 

• Built-in scales 

• Receipt printers 

• Credit card processing machine 
 

Your POS 
system 
may in-
clude some 
or all of 
these piec-
es of 
equipment. 
In addition 
to hard-
ware, a 
POS system 
includes 
software 
that can: 
 

• Pro-
cess trans-
actions 

• Record sales 

• Manage inventory levels 

• Track customer and vendor relation-
ships 

• Log employee shifts 
 
Just like with POS system hardware, POS 
system software can have various features, 
so your software may include some or all of 
these features. It can also have additional 
functions not mentioned here. 
 
Cash of Cash Registers vs. POS Systems 
While cash registers have a lower upfront 
cost than POS systems, there are substantial 
other costs to your business when you use a 
basic cash register as opposed to a modern 
POS system. A POS system will make your 
business more efficient and will make you 
more money in the long term. Since a POS 
system makes the checkout experience fast-
er, your cashiers can checkout more cus-
tomers per hour, and you will have more 
time to focus on managing your business. 
The POS also makes it easier for you to ana-
lyze your business’ performance and make 
smart business decisions. When deciding 
between a POS system and cash register, 
consider the long-term net profit in addition 
to the upfront price. 
 
If you decide to get a point-of-sale system, 
you could also have the choice to pay in 
installments. Some POS companies offer 
this option to help smaller businesses start 
with their product. They may also have a 
base package that you can buy and add ac-
cessories to as you earn more money. 
 
Keeping Records with a Cash Register vs. 
POS System 
When you get a standalone cash register, 
you need to find a way to keep track of your 
sales. Cash registers cannot keep a sales 
record for you, so you have to create your 

own system. You can try keeping receipts 
from every sale and doing your bookkeep-
ing by hand. If you understand how to use 
computer spreadsheets or bookkeeping 
software, you can enter your sales into one 
of these programs. However, all these op-
tions take time and put you at risk of mak-
ing mistakes. 
 
An all-in-one POS has a built-in system that 
keeps track of your sales. When you choose 
a high-quality system, you can also benefit 
from statistics and analytics that show your 
sales performance. In addition to tracking 
profits, you can use a POS system to man-
age many of the important records involved 
in running a business. 
 
Marketing Tools From a Cash Register vs. 
POS Marketing Resources 
All-in-one POS systems come with helpful 
marketing features that you can’t find in a 
cash register. Most standalone cash regis-
ters come without marketing tools that help 
your business grow. You must create mar-
keting techniques from the start without 
the extra support that comes with built-in 
resources. 
 
A comprehensive POS can include loyalty 
programs, gift card acceptance and custom-
er relationship management. Some POS 
systems also enable you to advertise on a 
customer-facing screen. 
 
Growth Opportunities Available With Cash 
Registers and POS Systems 
A cash register serves as an important part 
of growing your business, but upgrading to 
a POS gives you more capabilities. When 
you choose an all-in-one POS system, you 
get the ability to: 
 

• Build relationships with your customers 

• Manage your employees and keep track 
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At DFW Alcohol Permits, I 

don’t just assist my customers 

with their permits & licenses 

needs, I help them understand 

the process of acquiring them. 
 

Call or email me to discuss your 

next project at 

(469) 939-7866 

or 
Feroz@DFWAlcoholPermits.com 

Cash Register vs. POS System: 
Why You Need to Upgrade 
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Are you looking to inquire 
about the electricity service 
rates for your business?  Let 
me help you get rates from 
different service providers.   

 
Email me your current      

electricity invoice at 
Feroz@DFWAlcoholPermits.com 

 
There is no cost in finding out 

about saving some $$$. 
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(Continued from page 1) 

Did You Know? 
It deosn't mttaer in waht 

oredr the ltteers in a wrod 
are, the olny iprmoatnt   

tihng is taht the frist and 
lsat ltteer be in the rghit 

pclae. 

of shifts 

• Start a loyalty program to encourage 
people to buy 

• Create in-store discounts that help 
you get items off the shelves 

• Record your purchases from vendors 

• Analyze your business’ performance 
to improve your growth 

 
Your comprehensive POS system handles 

some of the complicated aspects of do-
ing business so you can focus on growth 
initiatives. It streamlines your business 
practices to give you a more professional 
appearance and saves you time.  
{Courtesy of National Retail Solutions}   
(End) 

“ “ Spend more time smiling than frown-
ing and more time praising than criti-

cizing. 
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Online trainings 
are available at: 

www.dfwalcoholpermits.com 
 

Select the training for 
TABC and/or TCEQ. 

There is an app called, “Ibbota.”  It’s a 

cash back rewards app.  Sign up yourself  

first then, may be, send your referral code 

to your customers.  After all, who does 

not like to make some extra $$.  Use the 

app for yourself  too.  Use the link below 

with my referral code.  Get the idea. 

https://ibotta.com/r/uuwaupy 

 

(If you have a tip to share with the readers of this 

newsletter, you are welcome to share.) 

BIRTHDAY  WISHES  TO ALL  

WHO  WERE  BORN  IN  THIS  

MONTH! 

I am pleased to announce that 
DFW Alcohol Permits is now an 
authorized office to sell Merchant 
Processing Services and Point of 
Sale (POS) systems for FirstData 
and National Retail Solutions. 
Please call to discuss about the 
special rates at (469) 939-7866. 

For advertisement inquiry, please email at: 

Feroz@DFWAlcoholPermits.com 


